BY ELLEM UZELAC

Neil Cutler has pioneered
financial gerontology by
training advisors to deal
more professionally with
the unique needs of their

aging clients.
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Talk about being in the right place a
the mght timee, Ondy two vears atter co-
founding the American Institute of Fi
nancilal (e rnul:a.-lu_!::.. Beal Cutler 15
emerging as a go-1o financial gerontol
ogy guru just as the first of America’s
76 million baby boamers turn &0,

A pioncer in the ficld, Cutler, 62,
coined the term financial geromtalogy
almost two decades ago. In academic
circles, he's a player, Now mainstream
America is abount to discover what the
fuss 15 all about

A much talked-aboutl new book,
The Kumber: A Completely Dyifferent
Wiy to Think Abowt The Best of Yous
Lite, devotes most of am entine .\.'h.\.lll'l'.l_'r
to Cutler’s theorses, The Registersd Fi

nancial Gerontologist designation ap-
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pears 1o be gaining momentum. And
this summer, Cutler will appear in a
movie, "I R Pre-Approved,” playing
— what else? — himself,

"The aging of the population is be-
coming & major national and cultural
psane, The baby boomer generation,
Medicare, Social Security, pension is-
sues — all those things together have
made us much more conscious of
aging than we were even 15 yeirs
ago,” says Cutler, whose American
Institute of Financial Gerontol-
ogy | AIFG] awands a professional
designation that enhances the
absility of financial advisors 1o in-
teract with aging clients,

ATFG, housed at Widener Uni-
versity im Chester, Fa., doesn't
teach finance but explones wha
Cutler calls gerontological
“wealthspan” issues such as;
lomgevity, boomer demographics;
the connections between health,
wealth and agings the intercon-
nection of financial, legal and
ethical ssues; and the challenge
of financing longevity.

Tir clatee, 125 |rr|.1l'|,'ha.in|1|1;.||h — fiman-
cial planmers, CPAs and eldercare attor-
neys, chiel among them — have be-
comne Registered Financial Gerontolo-
gists. Cutler expects that number 1o
iriple aver the mext four years as AIPG
expands its rexch through alliances with
other universities, This year, AIFG fac-
ulty will offer programming through
two new partners, University of North
Caroina-Crreenshore amnd Wayne Sate
University in Detroit, The three-day
curriculum will also be rolled owt in
Anaheim, Calif,, next month,

Adding 1o the buze: Cutler is cur-
rently working with AARP's aca-
demie alfars office o introduce the
discipline of gerontology — as he
pults it “aging content” — inta the
nation's business, law and public
E'mlii:].' sichools,
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Cutler, one of the first political sci-
entists in aging. held a dual appoine-
ment as professor of political science
and professor of geromiology at the
University of Southern California
from 1933 to 1989, By the late 1960s,
financial gerontology had captured his
interest, resulting in his move 1o the
University of Pennsylvania as the
founding chair of the Boctiner Center

Neal E. Cutler

Vice President and Dean
Armarican |nstitute of
Financial Gerontology

Home base: Chester, Pa.

Current number of Registered
Financial Gerontologists: 125

Soundbite: “RFGs have a unigue

understanding of the financial chalenges
facing the growing mature market, are

better prepared to provide counssl
to aging individuals, and can help

them achieve their “wealthspan’ goals.”

for Financial Geroniology.

No one knows better than Cutler
that fimancial geromology has enor-
mous present-day implications, In
fact, two drivers are pushing advisors
into his curriculum. First, he says,
there's the professional need to fully
understand the aging process as clients
begin to harvest their wealth after
years of accumulation. Second, advi-
sors are facing a tough personal en-
gagement with aging clients.

“Imagine a 55-year-old client who
comes in and says his father has died
and his wife has just been diagnosed
with cancer. Aging becomes real on a
personal level. On top of that, these
aging boeomer advisors are undergoing
many of the same sociological and fi-
nancial issues as the public ar large”
Cutler says. “0Omne of the things

boomers are experiencing that their
parents didn't is watching their parents
get old and frail. Boosmers have this
huge learming curve. 1 don't think that
any |.|-!|'|.|:q. in1ui['|l.'d:r' kinows b b deal
with aging.”

Cutler and John Migliaccio
launched AIFG after fimancial planning
1_1r¥|.|'||'|i?_.ﬂ1llll'lﬁ X |_1 ﬂ'!‘hi‘l:l. E “"i.'uh [1!'
them 1o institutionalize weekend semi-
nars and lectures they'd been giv-
ing on the subject of aging and fi-
nange,

Sance then, ancodotal evidence
has surfaced that underscores the
lbl‘l_TFl'.ll'th succed, One advisor, for
cxample, had a client whe worried
his father had Alheimer's because
he kept losing his keys. Because the
advisor had undergone training,
Cutler says, he was able to say:
“Don't worry yet. It could look like
Alzheimer's, but there are other
reasonis e could be bosing his keys.
Dl he rl.'q;.:1|I|].' become widowed?
Does he drink? What medications
does he take? Let’s finad that out first
anad if that doesn't work, we'll take
him to a geriatric assessment <linie,”

In another situation, a client re-
sponded to an investment question-
naire in a manner that was out of char-
acter. When his planner called to see if
anything was wrong, the client said:
“I've just had my 65th birthday. | have
tor be more conservative now,” reports
Cutler. “The clicnt had this image of
aging that was an almaost legal defini-
tion. His planner, because he under-
stond the sociology of aging, was able
b say, " Hey, that's nod the issue™

Cutler's own financial planner,
John MeReever, was one of the first ad-
visors 1o take the curriculum, Mow
MeKeever, who |rr:|1.:li1.'|.'.'|- i Hilll.'; of
Prussia, Pa., is helping teach i "It
great contimuing ecucation in an area
where we really need to know more

than maost people do,” he siys, 1



	Untitled1.pdf
	Untitled2.pdf

